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[bookmark: _Toc1327275198][bookmark: _Toc230252943]TENDER DOCUMENT 9 (TD9): FINANCIAL FORM
· Please note that in the execution of the Framework Agreement and any other awarded Phase Specific Contracts, the personnel mentioned in criteria 2, 3, 4, and 5; and the testing location(s) proposed under criterion 6 will be required to execute the contract. Any modifications shall be promptly communicated to the Lead Procurer, who will have the right to approve or deny the change.
· Please note that the total value of products offered in Phase 1 and Phase 2 must be less than fifty percent (50%) of the value of the Phase 1 and Phase 2 Specific Contract. Both percentages for the product value inside Phase 1 and Phase 2 must be set at less than fifty percent (50%) to ensure that tenders that do not go through to Phase 2 or Phase 3 still satisfy the definition of an R&D services contract. The total value of products offered in the last phase must be so that the total value of products offered in all phases is less than fifty percent (50%) of the total value of the PCP Framework Agreement.
· The Financial Offer must provide binding unit prices for all foreseeable items for the duration of the whole framework agreement and give a breakdown of the price for the current phase in terms of units and unit prices (hours and unit price per hour), for every type of item in the contract (e.g. junior and senior researchers).
· A list of staff working on the specific contract (including subcontractors), indicating clearly their role in performing the contract (i.e., whether they are principal R&D staff or not whether they are working on security components or not) and the location (country) where they will carry out their tasks under the contract. 
The maximum page limitation for this TD9 is ten (10) pages including annexes, images, and diagrams if any. The font letter will be Century Gothic, 11 pt, single line spacing. Pages in excess will not be evaluated.
Cost breakdown PCP Phase 1 – for assessment of criterion price
Please provide the cost breakdown for development of your proposed solution for PCP Phase 1. Please indicate binding (for entire project duration) hourly rates for each category of R&D resources (junior, senior researchers, etc.) and specify other costs.
	Total price PCP Phase 1 (excluding VAT)

	CATEGORY
	UNIT PRICE
	QUANTITY
	TOTAL PRICE (€)

	Personnel incl. hourly rates
	Price per hour
	Number of hours per phase
	

	Personnel incl. hourly rates (junior)
	Price per hour
	Number of hours per phase
	

	Personnel incl. hourly rates (medior)
	Price per hour
	Number of hours per phase
	

	Personnel incl. hourly rates (senior)
	Price per hour
	Number of hours per phase
	

	Materials
	Price per unit of material[footnoteRef:1] [1:  It will depend on the particular material that the tenderer is offering. Tenderers can add a table in this specific field.] 

	Number of units of material per phase
	

	Facilities
	Price of using the tenderers facilities for the purposes of SHIELD PCP per hour[footnoteRef:2] [2:  Simple example would be the tenderers facilities´ renting invoice divided by the number of monthly working hours and then the number of units would be the number of hours allocated to SHIELD PCP. ] 

	Number of hours per phase allocated to SHIELD PCP
	

	Overhead costs[footnoteRef:3] [3:  Tenderers can provide a brief description of what is included as overhead cost, considering that they refer to indirect, fixed expenses a business incurs to operate, such as rent, utilities, salaries, and insurance.] 

	Price per unit of item
	Number of units of item per phase
	

	Travel and accommodation
	Price per planned trip
	Number of trips planned
	

	Other costs (please specify)
	Price per unit of item
	Number of units of material per phase
	

	Total price with exclusive development (IPR owned by PBG) (Excl. VAT) 

	
	
	

	Total price with shared IPR (owned by tenderers[footnoteRef:4]) (Excl. VAT)  [4:  The financial compensation valuing the benefits and risks of the allocation of ownership of the IPRs to the contractor (i.e. IPRs generated by the contractor during the PCP), by giving an absolute value for the price reduction between the price offered in the tender compared to the exclusive development price (i.e. the price that would have been quoted where IPR ownership was to be transferred to the procurers). The offer must indicate how this is translated into each of the Phases (by showing two prices in the offer for each Phase).  ] 

	
	
	

	Total price with shared IPR (owned by tenderers) (Incl. VAT) 
(give VAT rate)  
	
	
	




Estimated cost breakdown PCP phase 2 – for assessment of criterion price
Please provide an estimation of the cost breakdown for development of your proposed solution for PCP Phase 2.
	Total price PCP Phase 2 (excluding VAT)

	CATEGORY
	UNIT PRICE
	QUANTITY
	TOTAL PRICE (€)

	Personnel incl. hourly rates
	Price per hour
	Number of hours per phase
	

	Personnel incl. hourly rates (junior)
	Price per hour
	Number of hours per phase
	

	Personnel incl. hourly rates (medior)
	Price per hour
	Number of hours per phase
	

	Personnel incl. hourly rates (senior)
	Price per hour
	Number of hours per phase
	

	Materials
	Price per unit of material[footnoteRef:5] [5:  It will depend on the particular material that the tenderer is offering. Tenderers can add a table in this specific field.] 

	Number of units of material per phase
	

	Facilities
	Price of using the tenderers facilities for the purposes of SHIELD PCP per hour[footnoteRef:6] [6:  Simple example would be the tenders facilities´ renting invoice divided by the number of monthly working hours and then the number of units would be the number of hours allocated to SHIELD PCP. ] 

	Number of hours per phase allocated to SHIELD PCP
	

	Overhead costs[footnoteRef:7] [7:  Tenderers can provide a brief description of what is included as overhead cost, considering that they refer to indirect, fixed expenses a business incurs to operate, such as rent, utilities, salaries, and insurance.] 

	Price per unit of item
	Number of units of item per phase
	

	Travel and accommodation
	Price per planned trip
	Number of trips planned
	

	Other costs (please specify)
	Price per unit of item
	Number of units of material per phase
	

	Total price with exclusive development (IPR owned by PBG) (Excl. VAT) 

	
	
	

	Total price with shared IPR (owned by tenderers[footnoteRef:8]) (Excl. VAT)  [8:  The financial compensation valuing the benefits and risks of the allocation of ownership of the IPRs to the contractor (i.e. IPRs generated by the contractor during the PCP), by giving an absolute value for the price reduction between the price offered in the tender compared to the exclusive development price (i.e. the price that would have been quoted where IPR ownership was to be transferred to the procurers). The offer must indicate how this is translated into each of the Phases (by showing two prices in the offer for each Phase).  
] 

	
	
	

	Total price with shared IPR (owned by tenderers) (Incl. VAT) 
(give VAT rate)  
	
	
	



Estimated cost breakdown PCP Phase 3 – for assessment of criterion price
Please provide an estimation of the cost breakdown for development of your proposed solution for PCP Phase 3.	
	Total price PCP Phase 3 (excluding VAT)

	CATEGORY
	UNIT PRICE
	QUANTITY
	TOTAL PRICE (€)

	Personnel incl. hourly rates
	Price per hour
	Number of hours per phase
	

	Personnel incl. hourly rates (junior)
	Price per hour
	Number of hours per phase
	

	Personnel incl. hourly rates (medior)
	Price per hour
	Number of hours per phase
	

	Personnel incl. hourly rates (senior)
	Price per hour
	Number of hours per phase
	

	Materials
	Price per unit of material[footnoteRef:9] [9:  It will depend on the particular material that the tenderer is offering. Tenderers can add a table in this specific field.] 

	Number of units of material per phase
	

	Facilities
	Price of using the tenderers facilities for the purposes of SHIELD PCP per hour[footnoteRef:10] [10:  Simple example would be the tenders facilities´ renting invoice divided by the number of monthly working hours and then the number of units would be the number of hours allocated to SHIELD PCP. ] 

	Number of hours per phase allocated to SHIELD PCP
	

	Overhead costs[footnoteRef:11] [11:  Tenderers can provide a brief description of what is included as overhead cost, considering that they refer to indirect, fixed expenses a business incurs to operate, such as rent, utilities, salaries, and insurance.] 

	Price per unit of item
	Number of units of item per phase
	

	Travel and accommodation
	Price per planned trip
	Number of trips planned
	

	Other costs (please specify)
	Price per unit of item
	Number of units of material per phase
	

	Total price with exclusive development (IPR owned by PBG) (Excl. VAT) 

	
	
	

	Total price with shared IPR (owned by tenderers[footnoteRef:12]) (Excl. VAT)  [12:  The financial compensation valuing the benefits and risks of the allocation of ownership of the IPRs to the contractor (i.e. IPRs generated by the contractor during the PCP), by giving an absolute value for the price reduction between the price offered in the tender compared to the exclusive development price (i.e. the price that would have been quoted where IPR ownership was to be transferred to the procurers). The offer must indicate how this is translated into each of the Phases (by showing two prices in the offer for each Phase).  ] 

	
	
	

	Total price with shared IPR (owned by tenderers) (Incl. VAT) 
(give VAT rate)  
	
	
	



List of staff
List of staff working on the specific contract (including subcontractors), indicating clearly their role in performing the contract (i.e., whether they are principal R&D staff or not whether they are working on security components or not) and the location (country) where they will carry out their tasks under the contract.
	NAME
	ROLE
	LOCATION
	SUBCONTRACTOR (YES/NO)
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